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Connecting to Our Customers

Find ourselves

Find our customers

Navigate to our customers
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Strengths and Challenges

Strengths

ChallengesChallenges

Write an example
for each strength 
and challenge

3



Your DiSC® Sales Style

Action

EnthusiasmResults

RelationshipsCompetency

Dependability

SincerityQuality
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Dependability



Your DiSC® Sales Priorities

ActionPersonalize
= like you

EnthusiasmResults

DD ii
X = not like you

? = not sure

RelationshipsCompetency

Dominance Influence

CC
Conscientiousness

SS
Steadiness

Dependability

SincerityQuality
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Dependability
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